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[Speaker 2] (0:04 - 0:10)

So, | didn't want to disturb you on a bank holiday because when | said I'm calling Monday...
[Speaker 1] (0:10 - 0:15)

No, no, no, that's fine. That's when | phone to respond. | look at the time for you, fine, it's okay.
So, how are you?

[Speaker 2] (0:16 - 0:51)

So, | just think, you know, that regarding your case with the undue influence, | think there should
be, like, something that you need. I'm going to put it on a webpage, it'll be completely private, and
you'll have to look at it, maybe give it to the court. The other thing is, they have a judgement
against me, so if you say that she made an injunction, it will only be that her injunction is not fair.

But, you know, if | did harass them, the injunction is valid. So, | think there should be a counter-
statement, which is maybe brief, because they're not going to have time.

[Speaker 1] (0:52 - 1:03)

Okay, can | just pause it here? Firstly, because look, | don't want to be professionally
embarrassed to break the rules.

[Speaker 2] (1:03 - 1:11)

You mean, what is your problem with the case? | mean, why would you be embarrassed? You
don't have to break the rules.

[Speaker 1] (1:11 - 1:20)

No, let me finish. That's why | don't do the task. Please just phone me, if you need to talk, we'll
talk.

[Speaker 2] (1:20 - 1:22)
Yeah, yeah, yeah, | don't phone you.
[Speaker 1] (1:22 - 1:35)

If you're emailing me, giving me documents, | know that's my expertise, the Barista's expertise,
which document and which evidence they think they will put before the court to win the case,
right?



[Speaker 2] (1:35 - 1:35)
Yes.
[Speaker 1] (1:35 - 1:45)

So, if you disclose to me all these things, then | won't be able to turn my blind eye. That's the
reason I've been telling you, do not text me, do not email me.

[Speaker 2] (1:45 - 1:47)

But, you know, you know what, you...

[Speaker 1] (1:47 - 2:39)

If it's an issue, then we can talk. Let me finish. Then we can talk.

| told you many times, but still you are bombarding me with emails and emails and texts and
emails and texts. That's fine. And let me clarify you the position.

First thing you said, you don't want to pay 15,000, you don't want to sign client letter, you are
absolutely fine. And | told you at the beginning, if you do not want my services, no problem. In the
parallel to that, you can look somebody else, a lawyer, who will do your case free.

And | explained to you, I'm already claiming money, the money you used, 15,000 pounds, from
the other side. And | also explained to you, whenever we get hit, that you don't have to pay me
monthly this 300 pounds. But since it's a court proceedings, it takes time to recover the money.

It will take at least minimum few months, right?

[Speaker 2] (2:39 - 2:43)

But can it wait too much? Can your case wait for a few months? Can it be delayed like that?
[Speaker 1] (2:44 - 2:53)

That's up to you, but it's better to start now. But if you want to wait, if you want to delay, it's your
call.

[Speaker 2] (2:54 - 3:07)

You know what is right, because | can pay you 400 a month, | can pay 400 a month, but that
would take forever to do the 15,000 if | pay 400 a month. But it's not forever, I'm not into this plan.

[Speaker 1] (3:08 - 3:21)



In the meantime, whenever | receive funds from the other side, then you don't have to pay 400
pounds a month. Because then you will have funding from your sister's case.

[Speaker 2] (3:21 - 3:26)

Do you think it's viable, Mr. Abu, because you need to have a defence and they're saying a lot of
bad things about me?

[Speaker 1] (3:26 - 3:45)

| explained to your case that each time you come and do this, do this, counter statements, that's
not the way it runs. When it goes through stages, that's when you're professionally trained. When
| need a statement, when | counter statements, these are the CPA rules.

You don't know that.

[Speaker 2] (3:45 - 3:46)

| don't know that, no.

[Speaker 1] (3:46 - 3:52)

Not only you, even English people, they don't know me. They're ordinary people.
[Speaker 2] (3:52 - 3:58)

You need to keep trust and confidence upon me.

[Speaker 1] (3:58 - 4:07)

Look, one case | have done is generated because she was not disclosing the will. Once the case
was issued by the court, and then she disclosed the will.

[Speaker 2] (4:08 - 4:14)
But Mr. Abu, do you feel it is viable that you can win this case? Do you feel it's viable?
[Speaker 1] (4:14 - 4:27)

That's why she disclosed another will later in 2021. Your dad gave half to you. And the second
will, it was changed, and she put half on her name.

He put half on the honour to his two daughters.
[Speaker 2] (4:28 - 4:32)

There was a formal will disclosed, is it, in 2021, formally?



[Speaker 1] (4:33 - 4:35)

It doesn't matter formal or informal.

[Speaker 2] (4:35 - 4:38)

But did you get hold of that will too? Did you get that formal will?
[Speaker 1] (4:39 - 4:41)

Yes, we have it. I'll give it to you.

[Speaker 2] (4:41 - 4:43)

Okay, okay, okay, okay, okay.

[Speaker 1] (4:43 - 4:44)

Let me just finish.

[Speaker 2] (4:44 - 4:45)

Okay, okay.

[Speaker 1] (4:45 - 4:48)

That's why | said, please, if you do not like me...

[Speaker 2] (4:48 - 4:50)

No, | do not say | do not like you.

[Speaker 1] (4:50 - 4:55)

| do not mean | do not like you. You can find somebody else to do your job.
[Speaker 2] (4:55 - 5:01)

| don't think anyone will do. | don't think anyone will do. It is so complicated.
It is so complicated.

[Speaker 1] (5:01 - 5:04)

Nobody will do it because it costs huge money.

[Speaker 2] (5:04 - 5:05)



Yes, yes.

[Speaker 1] (5:07 - 5:13)

It's minimum, if any case goes to this case, like a high court, minimum cost is 100,000 pounds.
[Speaker 2] (5:13 - 5:14)

Yes, yes.

[Speaker 1] (5:14 - 5:22)

But people will not tell you upfront, but from the scratch to the end, it's 100,000 pounds job. And
who will do it free?

[Speaker 2] (5:22 - 5:24)
Nobody will. Nobody will. It's...
[Speaker 1] (5:24 - 5:38)

No, nobody will. And nobody will do it no win, no fee. Because these civil cases, in England, no
lawyer takes no win, no fee.

Some lawyers do no win, no fee, like in a personal injury or something. There is a different
mechanism.

[Speaker 2] (5:38 - 5:40)

No, | want you to stay on this case.

[Speaker 1] (5:41 - 5:45)

But if you want me to run, look, | already generated a success in your case.
[Speaker 2] (5:45 - 5:46)

Yes.

[Speaker 1] (5:46 - 5:53)

When | shut the case, they have disclosed the win. So | gave you proper win, she disclosed now
two wins, right?

[Speaker 2] (5:53 - 5:53)

Yes.



[Speaker 1] (5:53 - 6:13)

She disclosed now two wins. And | think, and | explained to her, then again you emailed me, what
do you mean by permissory estoppel? Again, | would like to explain.

Permissory estoppel means, if | permit Mohini, you give me one pound, | will do your job, right?
And if | say, oh no, Mohini, I am not doing it, then you will be able to take me to the court.

[Speaker 2] (6:13 - 6:20)

But there is no proof. And for me something, you have to deliver it. But it's not proof.
Listen. It's no proof. It's on trust.

[Speaker 1] (6:22 - 6:26)

Before any proof. Did | ask you to give me everything? That's the conversation.
[Speaker 2] (6:27 - 6:35)

No, so you, can you stay on the case? I'll try to get you fined, but | can't get it now. And you can
please, please stay on the case.

Nobody will take my case. It's, | know...
[Speaker 1] (6:35 - 7:02)

| know that, but if you keep giving me headaches like this, | tell you now, because | have, you
know, | treat you especially, | look after you, | have great respect for you, but | have got other
cases. You know, other people, | must look after everybody. So whenever | need something, | will
tell you, Mohini, | need this case, because if | win this case, then | get money.

If I don't win it, | don't get it. | have taken a big tumble.

[Speaker 2] (7:03 - 7:04)

Yes, yes.

[Speaker 1] (7:04 - 7:06)

So | must win.

[Speaker 2] (7:07 - 7:11)

So | will do my best to keep paying you, but right now Alex won't pay the 15,000.

[Speaker 1] (7:11 - 7:20)



When | forget about Alex, he pays or not. Just be, be, like, don't give me headaches, please. And
be cooperative to help you out.

[Speaker 2] (7:22 - 7:22)
Okay.
[Speaker 1] (7:22 - 7:29)

If I don't ask anything, don't send me, don't email me, what you do, | will always welcome you,
phone me.

[Speaker 2] (7:29 - 7:35)

Okay, | will not message you at all. | don't email or not. No message, please.
Absolutely not. Okay, okay, okay.

[Speaker 1] (7:36 - 7:46)

Because if | say something, then | put something in the court. | won't be able to do it. Then | will
be professionally embarrassed.

Right. Then | will have to give your case. Okay, Mohini, you go take your case and find somebody
else.

[Speaker 2] (7:46 - 7:46)

Okay.

[Speaker 1] (7:47 - 7:48)

And | don't want to risk to that end.
[Speaker 2] (7:49 - 7:54)

So you want me to sign this letter and then you will take it on trust because | don't have the
money now.

[Speaker 1] (7:54 - 8:00)
Yes, please. You just sign it. That is fine.
Then | will issue this case, another case. It is on.

[Speaker 2] (8:02 - 8:07)



Okay. Okay, so | will read it fully.
[Speaker 1] (8:07 - 8:24)

Let me explain to you again. Your dad promised you that you will get half of it, right? He just said
he never disinherit me because he doesn't like me.

[Speaker 2] (8:24 - 8:29)

He said don't worry about it. Okay, okay, fine, fine.
[Speaker 1] (8:31 - 8:32)

Okay, okay, okay.

[Speaker 2] (8:33 - 8:34)

Okay, fine.

[Speaker 1] (8:34 - 9:17)

What | understood from the conversation, your dad said, | will give you half. | will not do anything
that you do not get anything. And then because you behave well, don't fight with your daughter,
his daughter, like your sister, all these things, and he didn't do it.

Yes. Yes. Yes.

[Speaker 2] (9:19 - 9:19)

Yes, yes.

[Speaker 1] (9:30 - 9:30)

Yes.

[Speaker 2] (9:35 - 9:37)

Yes, yes, because it was after my mother died.
[Speaker 1] (9:53 - 9:55)

Then you can do it.

[Speaker 2] (9:56 - 9:59)

Okay, okay, so | will read it and unless | have anything, | will sign it.



[Speaker 1] (9:59 - 10:06)

It is a fine line. | only get evidence and facts from you, right? So | will tell you when | need it.
[Speaker 2] (10:06 - 10:07)

Okay.

[Speaker 1] (10:07 - 10:35)

So please sign the client care letter, right? Sign the client care letter, send it to me, and just say,
please Mr. Sufyan, disregard all my emails and messages previously | sent. | was just saying
that, like in a stress or depressed, unwell.

So disregard everything. Please continue my case. Okay, that's fine.

And in the meantime, why | say that, because | have another barrister already appointed for you
to do this job.

[Speaker 2] (10:35 - 10:36)
Okay, okay, okay.
[Speaker 1] (10:37 - 10:57)

So if you do not pay people, you do not want them to be hungry by doing your case, where you
are able to get other cases in the field. Don't take your case. Nobody will do it.

At least | must get something for them. Yes. Incentive.
[Speaker 2] (10:57 - 10:57)

Yes.

[Speaker 1] (10:57 - 11:08)

In the meantime, because we are filing another case against your sister in the case court, I'm
asking the court to tell her to pay money, this money.

[Speaker 2] (11:08 - 11:09)
Yes, yes.
[Speaker 1] (11:09 - 11:15)

It's not only 15,000. Your cost is already more than 20,000. Where is my cost?



| will be claiming more than 20,000 now.
[Speaker 2] (11:16 - 11:16)

Yes.

[Speaker 1] (11:16 - 11:17)

This is my bill.

[Speaker 2] (11:18 - 11:18)

Yes.

[Speaker 1] (11:19 - 11:26)

So I'm doing a big fight against her. In the meantime, | want promptly your case to run on this
one, Wilson Copate one.

[Speaker 2] (11:27 - 11:32)
Okay, so after signing, what else do you need? I'll sign it.
[Speaker 1] (11:32 - 12:10)

Yes, I'm trying to raise some funding, but | even tried to be nice with Alex. If Alex is generous,
even still if he gives a few thousand pounds, it helps. Otherwise, it will be too much for me.

I'm asking people to do this job, and when I'm not paying them. The way it works, we did one job,
it generated results, we delivered the job. And | know you are struggling to even have funding.

So now we are doing, but | can take a risk by still, you know, this draft in communication
readings. | have to have assistance from other bachelors and junior bachelors. And | must pay
them.

[Speaker 2] (12:12 - 12:18)

Right, so I'll sign it, but like this is not totally in my control, so | can't tell you what will happen.
[Speaker 1] (12:18 - 12:19)

So you'll try, that's what I'm telling you.

[Speaker 2] (12:19 - 12:21)

I'm going to try my best.



[Speaker 1] (12:21 - 13:14)

What you can do, yeah, you try your best, keep paying 400, sign the client letter, send it to me,
fine, and then | move on. And in the meantime, whatever monthly, you never know if this
generation, like if Pope say pay the money, maybe within six months' time. So if you get money
from the other side, then fine, you don't have to pay anything.

Right, it's done. And then even if | can get more money, probably, you know, | will adjust it to us
in case. And in the meantime, if you can manage, convince Alex, look, once we do that, at least if
he pays 2,000 pounds, even I'm asking 15 or 10,000, even if he pays, like if you can manage him
or convince him by paying 2,000 pounds, then it helps.

So we have incentives, | can give him, and it will run smoothly and fastly. No more delaying, if
you delay it, it's going to be a problem.

[Speaker 2] (13:15 - 13:20)
Okay, I'll cooperate, but | just tell you there are factors which are not in my control. I'll do my best.
[Speaker 1] (13:22 - 13:34)

Tell him that we are already fighting for this case, we'll get it eventually because they have
disclosed that we have won the case, so therefore we are entitled to have this money, and we'll
get it.

[Speaker 2] (13:34 - 13:41)

Okay, you don't actually, you feel it is viable, you won't take it if it's useless, you won't be
undertaking any case you think is not viable.

[Speaker 1] (13:43 - 13:59)

Yeah, | feel, that's what, look, when we issued this case, you're disclosing the will, after this case,
look, they have disclosed the will. So it means your first case generated results, we have won it.
So I'm trying to recover the funding, yes.

[Speaker 2] (14:00 - 14:12)

Yes, so | will sign it, but I'm signing it because you're telling me to sign it. | don't want to say
anything, make any false promises, and that's why I'm going to do my best to get you as much
money as quickly as | can. Thank you, thank you.

But I'll set up this.

[Speaker 1] (14:12 - 14:17)



No, | will always give you, | will always give you free ride. | never compromised you, do you
remember?

[Speaker 2] (14:17 - 14:17)
Yes.
[Speaker 1] (14:17 - 14:29)

I never asked you, oh, Mohini bhai, this money, this, this, this. | look after you, | treat you
differently. So | leave it to you, be nice with him, even if not today, maybe one week, two weeks.

[Speaker 2] (14:30 - 14:33)
I'll be, I'll do my best, I'll do my best, yeah, | will.
[Speaker 1] (14:33 - 14:40)

Mohini, | don't want fighting, because this man is right now helping, and you are a rich lady. After
winning this case, you will have hundreds of thousands of pounds.

[Speaker 2] (14:41 - 14:49)

Oh, okay, so I'm very grateful for your representation, I'll do exactly what you say, and I'll be doing
my best, and tomorrow, tomorrow | can.

[Speaker 1] (14:49 - 14:56)

You must pay at least a few thousand pounds to treat poor, poor, to your masters. Be kind to
everybody.

[Speaker 2] (14:56 - 14:59)
Okay, so what | do tomorrow? I've got the 400.
[Speaker 1] (14:59 - 15:06)

Because if | win, | know | get this funding, that's why I'm taking risk, I'm not asking you to pay. |
have trust, | can manage it.

[Speaker 2] (15:07 - 15:14)

But since | have to look after other people, | have to look after them. Yes, yes, yes, yes. So |
cannot ask them, oh, do it for you, don't do it.

[Speaker 1] (15:14 - 15:17)



Don't just run away, don't have other cases.
[Speaker 2] (15:18 - 15:19)

Yeabh.

[Speaker 1] (15:20 - 15:23)

Okay, so | leave it to you, no problem, you manage it.
[Speaker 2] (15:23 - 15:24)

| promise to do my best.

[Speaker 1] (15:24 - 15:43)

At least if you pay a few thousand pounds, and if you pay monthly 400 pounds, and in the
meantime, | believe we'll get a result within six months' time, within the funding, to recover in the
cost. So if you get it when the court orders to pay, when you get this one, then it's finished, it's
over, you won't have to pay monthly, okay?

[Speaker 2] (15:43 - 16:04)

So, Mr. Abu, one thing I'm going to do is I'm going to read it fully, everybody, make sure |
understand. And unless | have questions, I'm going to sign it, because I've understood your
instructions. The other thing is tomorrow I'm going to set up this debit, |1 have to put it in Bank of
Ireland, which | don't have enough funds in, I've got to put my funds in it, and you'll get 400,
tomorrow I'll send you 400 pounds.

[Speaker 1] (16:04 - 16:18)

If I'm not going to sign, the client can let her pass by, you send 400 monthly, each month, six
times, and in the meantime, try to manage it, all right? And he's a nice man, honestly, he's also
helping.

[Speaker 2] (16:18 - 16:19)
He's a good man.
[Speaker 1] (16:19 - 16:26)

Sometimes you need to show your pride, | tell you now, sometimes you need to show your pride.
| do that as well. Please, yes?

[Speaker 2] (16:27 - 16:28)



Okay, okay, I'll do my very best.
[Speaker 1] (16:28 - 16:38)

Just a minute, look, we generated results. We have done the job, we have generated results, we
have won it.

[Speaker 2] (16:38 - 16:39)
Yes.
[Speaker 1] (16:40 - 16:46)

Yeah, now there is a big fight. First hurdle is gone, we have won it, now there is a big, big case
right now.

[Speaker 2] (16:47 - 17:00)

Okay. And you don't, you'll tell us when you need anything from us, you will tell us, you know, we
don't have to do this. Yeah, of course, of course, look, how | do that, | phone to you.

Yes, you have understood, I've understood, no more messages. Okay, thank you, thank you, bye.
Bye.

Bye.
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